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�
The Art of Persuasion

How great speakers move audiences and the power of inverted sentences

B2 Reading Grammar 40 min

� Lesson Objectives
� Read an article about persuasive speaking techniques
� Learn vocabulary related to rhetoric and communication
� Use inversion for emphasis in formal and dramatic contexts
� Recognise key triggers: never, rarely, seldom, not only, hardly
� Discuss what makes a speaker persuasive
� Write a persuasive paragraph using inversion

1 Before You Read

� Who is the most persuasive person you know? What makes them convincing?

� Think of a speech or ad that impressed you. What was special?

� Is persuasion a learnable skill or a natural talent?

2 Reading: The Secrets Behind Powerful Speeches
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What separates a speech that changes the world from one that sends the audience to sleep? The answer
has less to do with what you say and more with how you say it.

Dr. Rafaela Torres, a rhetoric coach, has spent twenty years training speakers. She identified three core
techniques of unforgettable persuaders.
The first is the emotional anchor. Great speakers begin with feelings, not facts — a personal story, a vivid
picture, a question that forces reflection. "Facts inform, but emotions persuade. Never have I seen a great
speech that started with a spreadsheet."
The second is repetition with variation. The rhythm creates momentum — the audience feels the
argument building towards something inevitable. "Not only does repetition make the message
memorable, but it also sounds authoritative."
The third — most surprising — is inversion. Instead of "I have never seen such courage," an orator says
"Never have I seen such courage." The effect is immediate: more powerful, more deliberate. "Rarely does
a technique so simple produce such dramatic results," says Dr. Torres. "Seldom do people realise how
much is a matter of grammar."
Young manager Yuki used to say "I don't think we should do this" — hesitant and weak. Dr. Torres taught
her: "Under no circumstances should we continue with this approach." Suddenly people listened. "Not
once did anyone interrupt her."
Use inversion sparingly — save it for your strongest point. "Only when you use it at exactly the right
moment does it have maximum impact," warns Dr. Torres. "Little did my students know that a simple
word-order change could transform how people perceive them."
Persuasion is not manipulation. It is communicating with clarity, confidence, and precision. Sometimes, all
it takes is putting the verb before the subject.

3 Vocabulary

Word Definition Example

rhetoric art of persuasive speaking She studied rhetoric.

conviction strong belief; confidence He spoke with conviction.

dissect examine in detail Dissected the speech.

pattern repeated arrangement A pattern in arguments.

unforgettable impossible to forget An unforgettable speech.

vivid strong, clear images A vivid picture.

persuade convince someone Persuaded them to change.

repetition saying something again Repetition reinforces.

momentum force moving forward Gained momentum.

argument reasons supporting idea A clear argument.

authoritative commanding respect Calm and authoritative.

orator skilled public speaker A great orator.

deliberate done with purpose Every word felt deliberate.

sparingly in small amounts Use sparingly.

manipulation unfair control Not manipulation.
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Word Definition Example

precision being exact Chosen with precision.

Collocations: deliver a speech • make a point • command attention • win an argument • public speaking • body language
• tone of voice • key message

4 Grammar: Inversion for Emphasis

� In the Text, You Saw...
→ "Never have I seen a great speech that started with a spreadsheet."
→ "Not only does repetition make it memorable, but it also sounds confident."
→ "Rarely does a technique so simple produce such results."
→ "Under no circumstances should we continue this approach."
→ "Little did my students know that a simple change could transform them."

Normal: Subject + Auxiliary + Verb. Inverted: Negative adverb + Auxiliary + Subject + Verb.

Trigger Normal Inverted

Never I have never seen... Never have I seen...

Rarely She rarely speaks... Rarely does she speak...

Not only She is not only smart... Not only is she smart...

Hardly I had hardly started... Hardly had I started...

Only when You understand only when... Only when... do you...

Little They little knew... Little did they know...

No sooner I had no sooner arrived... No sooner had I arrived...

� When to Use Inversion
1. Formal speeches and presentations. 2. Writing for dramatic effect. 3. Key moments only — not every sentence.
Rarely used in casual conversation. Save it for your strongest point.

⚠️ Common Mistakes
� "Never I have seen..." → � "Never have I seen..." (auxiliary before subject)
� "Not only she is smart..." → � "Not only is she smart..."
� "Rarely he speaks..." → � "Rarely does he speak..." (add "does")

5 � Exercise: Normal → Inverted

1. I have never seen such a powerful speech. → Never have I seen such a powerful speech.

2. She rarely speaks in public. → Rarely does she speak in public.

3. He not only passed but also got the highest mark. → Not only did he pass, but he also got the highest mark.

4. People seldom realise how important body language is. → Seldom do people realise how important body language is.

5. I had hardly started when the microphone broke. → Hardly had I started when the microphone broke.
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6. You should under no circumstances read from your notes. → Under no circumstances should you read from your notes.

7. They little knew it would change everything. → Little did they know it would change everything.

8. You understand only when you use words well. → Only when you use words well do you understand.

9. I didn't realise until I stood on stage. → Not until I stood on stage did I realise.

10. I had no sooner finished than they started clapping. → No sooner had I finished than they started clapping.

6 � Comprehension Quiz

1. What is the first technique of great speakers?

Answer: Beginning with emotions and personal stories

2. What does repetition with variation create?

Answer: A sense of momentum

3. What is inversion?

Answer: Reversing normal subject-verb order for emphasis

4. What happened when Yuki used inversion?

Answer: People listened and stopped interrupting

5. Correct inverted form of 'I have never seen this'?

Answer: Never have I seen this.

6. 'Not only ___ smart, but also kind.'

Answer: is she

7. Which trigger does NOT cause inversion?

Answer: Always

8. When should you use inversion?

Answer: At key moments in formal/dramatic contexts

7 ✏️ Fill in the Blanks

Triggers: Never have • Rarely does • Little • Not only • Hardly • Under no circumstances should
• No sooner had • Only when / do

1. ___ I seen such a beautiful sunset.

2. ___ she speak in front of large audiences.

3. ___ did they know what was about to happen.

4. ___ is he a great writer, but also a musician.

5. ___ had I sat down when the phone rang.

6. ___ you leave during the fire drill.

7. ___ she arrived than the meeting started.
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8. ___ you practise regularly ___ you improve.

� Answers: 1. Never have • 2. Rarely does • 3. Little • 4. Not only • 5. Hardly • 6. Under no circumstances should • 7. No
sooner had • 8. Only when / do

8 �️ Speaking & Writing

�️ Discussion Questions

1. Who is a speaker you find truly persuasive?
2. Should schools teach rhetoric and public speaking?
3. What's the difference between persuasion and manipulation?
4. Has a speech ever changed your mind about something?
5. Complete: 'Never have I been more convinced than when...'

� Example Dialogue
A: How was the presentation?
B: Rarely have I seen someone speak with so much confidence.
A: What made it so good?
B: Her closing line: 'Not only have we achieved our targets, but we have exceeded every expectation.' The room
erupted.

✍️ Writing Task

Write a persuasive paragraph (80–120 words) about a topic you care about.
• Start with an emotional hook.
• Include at least 3 inverted sentences.
• End with a powerful closing statement.

Use triggers: never, rarely, not only, only when, under no circumstances, little.

9 � Review Checklist

I can now...

� understand an article about persuasive speaking techniques
� use vocabulary related to rhetoric and communication
� use inversion with negative adverbs for dramatic emphasis
� recognise triggers: never, rarely, seldom, not only, hardly, only when, little
� know when inversion is appropriate (formal, dramatic, key moments)
� write a persuasive paragraph using inverted sentences
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■

Congratulations!
You have completed Lesson 11: The Art of Persuasion.


